Studios

High, Low, Average and Median Sales Prices (2002-2006)
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Avg. Days on Market=37 Avg. Days on Market=53 Avg. Days on Market=21 Avg. Days on Market=15 Avg. Days on Market=40

Information taken from LINK, a 3rd party real estate sales tracking firm and is therefore deemed accurate. Information was assembled to give a snapshot of CRP real estate activity over the past 5 years. The overall methodology was maintained over the 5 year period to give as much of an accurate picture as possible. To ascertain precise figures for each
year, consult only a real estate agent who is expert with CRP real estate as agents not intimate with CRP will find it nearly impossible to ascertain which sales included or did not include parking or in which cases dynamics other than normal market condition were at play. Anyone relying on this information should perform their own due diligence. The author
accepts no responsibility for any incorrect information or its consequences



One Bedrooms
High, Low, Average and Median Sales Prices (2002-2006)
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Avg. Days on Market=71 Avg. Days on Market=36 Avg. Days on Market=22 Avg. Days on Market=96 Avg. Days on Market=66

Information taken from LINK, a 3rd party real estate sales tracking firm and is therefore deemed accurate. Information was assembled to give a snapshot of CRP real estate activity over the past 5 years. Although some sales included parking while others did not, the overall methodology was maintained over the 5 year period to give as much of an accurate
picture as possible. To ascertain precise figures for each year, consult only a real estate agent who is expert with CRP real estate as agents not intimate with CRP will find it nearly impossible to ascertain which sales included or did not include parking or in which cases dynamics other than normal market condition were at play. Anyone relying on this information
should perform their own due diligence. The author accepts no responsibility for any incorrect information or its consequences.



Two Bedrooms
High, Low, Average and Median Sales Prices (2002-2006)

$675,000

WMo [0 - - - - - - - - § - - - - - - o
[ high

B median
$625,000 [ 1 awerage

$650,000

$600,000

$575,000

$550,000

$525,000

$500,000

$475,000

$450,000

$425,000

$400,000

$375,000

$350,000

$325,000

Avg. Days on Market=80 Avg. Days on Market=88 Avg. Days on Market=69 Avg. Days on Market=65 Avg. Days on Market=90

Information taken from LINK, a 3rd party real estate sales tracking firm and is therefore deemed accurate. Information was assembled to give a snapshot of CRP real estate activity over the past 5 years. Although some sales included parking while others did not, the overall methodology was maintained over the 5 year period to give as much of an accurate
picture as possible. To ascertain precise figures for each year, consult only a real estate agent who is expert with CRP real estate as agents not intimate with CRP will find it nearly impossible to ascertain which sales included or did not include parking or in which cases dynamics other than normal market condition were at play. Anyone relying on this information
should perform their own due diligence. The author accepts no responsibility for any incorrect information or its consequences.



Three Bedrooms
High, Low, Average and Median Sales Prices (2002-2006)
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Avg. Days on Market=46 Avg. Days on Market=NA Avg. Days on Market=204 Avg. Days on Market=62 Avg. Days on Market=NA

Information taken from LINK, a 3rd party real estate sales tracking firm and is therefore deemed accurate. Information was assembled to give a snapshot of CRP real estate activity over the past 5 years. Although some sales included parking while others did not, the overall methodology was maintained over the 5 year period to give as much of an accurate
picture as possible. To ascertain precise figures for each year, consult only a real estate agent who is expert with CRP real estate as agents not intimate with CRP will find it nearly impossible to ascertain which sales included or did not include parking or in which cases dynamics other than normal market condition were at play. Anyone relying on this information
should perform their own due diligence. The author accepts no responsibility for any incorrect information or its consequences.



